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HIS columnist has been asking: 

“What are the factories doing 
for their dealers?” A very definite 
answer came across his desk last 
week when the five General Mo- 
tors divisions announced they 
would buy back from their dealers 
after Apr. 1 any new, unused and 
undamaged 1942-model passenger 
car previously bought by the dealer 
from the factory. 

To this commentator, this is a 
constructive program that will en- 
able the dealers to take the frozen 
cars off the ice and avoid having 
to file a declaration with Jesse 
Jones that they will need RFC 
funds to finance the carrying 
charges. Too, it will provide deal- 
ers, who cash in these “blue chips,” 
a chance to finance themselves so 
they can stay in the automobile 
business through service opera- 
tions and selling sidelines, await- 
ing the coming of peace, when 
they will again be back on the big 
time. 






*x* * * 


ANOTHER benefit is that this 
policy will, or should, eliminate so- 
called “fire” and distress sales on 
the part of dealers who want to 
quit and who would sacrifice their 
stocks in order to do so. Cashing in 
with the factories will permit of a 
redistribution of the cars among 
those stout fellers who have faith 
in the future of the industry. 

There are plenty of the latter, 
as I have found out recently 
through talks with sales execu- 
tives who have been out in the 
field, talking to their retailers. 
Their concensus is that a big ma- 
jority (at the present time) are 
saying they will hang on. One sales 
manager even placed the figure at 
90 percent of his dealer body, al- 
though he admitted that in the end 
this might be reduced. That speaks 
volumes for the faith these dealers 
have as the future. 

oe * * 

THESE “PEP” meetings which 
practically every factory is holding 
these days are paying dividends in 
that they give dealers an oppor- 
tunity to talk to the sales execu- 
tives, get their advice on the knotty 
problems that confront them in 
this war period and learn what 
their fellow dealers in other parts 
of the country are doing. In turn, 
the factory folk get a “lowdown” 
on the general situation and can 
go back home and plan policies 
that will tend to relieve the situa- 
tion. 





* * * 


THE FIRST half of last week 
Cyrus McCormick and Rolf Nu- 
gent of OPA were in Detroit for 
heart-to-heart talks with the gen- 
| eral sales managers of the auto- 
‘mobile companies. Each had his 
day in court, told his worries to 
the men from Washington and 
| %} found them sympathetic listeners. 
‘| The factory folk, backing up their 
" dealers, demanded a liberalization 
of the rationing plan that came 
out a week ago. They picked flaws 
ba in Sections 701 and 702 of the plan 
which they thought hog-tied the 
dealers in their efforts to sell the 
rationed cars. They felt that while 
OPA might be willing to liberalize, 
ave local boards whose members are 
of not in the automobile business 
bee would stick so closely to the text 
f that this would not be brought 
about unless OPA revised the plan 
| qa and put the liberalization in black 
P rd and white so as to avoid misunder- 
standing. 

On their part, I’m told, McCor- 
mick and Nugent said they were in 
full sympathy with liberalization. 

—Curis SINSABAUGH 
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DIGEST EDITION 


AvuTOMOTIVE News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 


aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, however, 
will carry news, illustrations, regular departments and adver- 
tising as heretofore. 
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| Sparks | GM to Buy Back Its Dealers’ Cars 


Aimed at Wild Trading, Illegitimate Sellers, Unbalanced Stocks: 
Tire, Tube Quotas are Raised Substantially for March; 
March Truck Output Quotas to be Cancelled 


To (a) relieve unbalanced inventories, (b) 
minimize wild bidding for available sales 
by liquidating dealers and (c) prevent cars 
from falling into illegitimate hands, the 
; five General Motors divisions (Chevrolet, 
Buick, Pontiac, Oldsmobile and Cadillac) announced last 
week that they will, at request of a dealer, purchase on 
or after Apr. 1, 1942, any new, unused and undamaged 
1942-model passenger car previously bought by the dealer 
from the factory. Similar action is contemplated by several 
other car companies, AUTOMOTIVE NEWS learned Friday in 
a survey of the industry. 

Although GM dealer contracts already provide that the 
factory will repurchase cars from a dealer quitting busi- 
ness, the new program will permit a dealer to sell back all, 
or part, of his 1942 cars and still remain in business, if he 
so desires. It is understood, also, that some of the GM di- 
visions are prepared to repurchase parts and accessories 
at dealer’s request. As in the case of the “buy-back” cars, 
it is assumed that these items will be redistributed to other 
GM dealers desiring them. 

Basis for the repurchase will be the return of a 1942 
passenger car by the dealer and the payment by the fac- 
tory of the dealer’s net cost, including transportation 
charges paid the factory thereon, plus an amount equal to 
1 percent of the list price of the automobile, or $15, which- 
ever is lower, for each calendar month or greater part 
thereof, after Jan. 31, 1942, which elapses prior to the tak- 
ing back of such car by the factory. Payment shall be made 
within 30 days after delivery of the car to the factory’s 
designated representative at dealer’s location or place of 
storage of such car, at election of the factory. 

If dealer offers to factory cars which are not complete 
as to standard equipment, or are not satisfactory as to 
condition, the factory may, at its option, take back such 
cars from the dealer on the basis outlined above, less a 
proper adjustment in price due to any shortage of standard 
equipment or due to ow condition of the car. 

March tire and tube quotas, substantially 
March Tire, larger than those provided for rationing to 
Tube Quotas eligible vehicles in the preceding month, 
Are Raised were made public last week by Price Ad- 
ministrator Leon Henderson. For List A 
passenger cars, light trucks and motorcycles, the March 
quotas provide a total of 104,701 new tires and 87,635 new 
tubes, against 80,784 new tires and 67,616 new tubes for 
these vehicles in February. The March quotas for List A 
trucks, buses, farm equipment and other heavy vehicles 
total 256,385 new tires and 288,149 new tubes compared 
with 156,029 new tires and 267,562 new tubes in the pre- 
vious month. 

Retreaded and recapped tires available for rationing in 

March to eligible trucks, buses, farm equipment and other 


GM Divisions 
To Buy Back 
Dealer Cars 


News in Brief: Credit, Tire Buy-Back 





All’s Not Lost... 


VIDENCE piled up last week that all is not lost for 
the nation’s automobile dealers: 


1. Dr. Rolf Nugent and Cyrus McCormick, top OPA 
Officials meeting in Detroit with factory and dealer of- 
ficials, declared they will insist on liberal interpretation 
of the general car rationing program, starting March 2. 
(Editor’s Note: On the record are OPA’s previous prom- 
ises that (a) dealers will be able to sell all their frozen 
cars during 1942 and (b) dealers will be enabled to 
year ag a reasonable portion of their full profit on each 

eal). 


2. As a step to halt wild bidding for available sales 
by liquidating dealers, the five General Motors divisions 
(Chevrolet, Buick, Pontiac, Oldsmobile and Cadillac) 
have offered to buy back dealers’ new-car stocks on or 
after Apr. 1. (See complete details elsewhere on this 
page). It is assumed that the “buy-back” cars would be 
apportioned to other GM dealers desiring them. 


3. NADA reported “progress in the negotiations” with 
federal officials looking to liberalization of both car 
and tire rationing. Early favorable action is expected on 
NADA-sponsored bill, introduced by Senator Murray, to 
authorize RFC to loan on or buy frozen cars from dealers. 


4. In addition to asserting they won’t hold too literal- 
ly to Section 701 of the rationing order, Dr. Nugent 
and McCormick said that a dealer, having a used car 
with bad tires, could sell the car to a person who can 
obtain tires. 


heavy vehicles aggregate 110,225. There is no fair com- 
parison of this figure with February, since rationing of 
truck retreads did not begin until the 19th of that month 
and the first quota covered only nine days. 

No retreaded passenger car tires will be available for 
rationing in March, since the War Production Board has 
not authorized the manufacture of passenger car camel- 
back during that month. 

x * * 

Truck manufacturers, who do not complete 

March Truck production of their February quotas of 
Quotas to civilian-use medium and heavy trucks by 
Be Cancelled March 1, will be allowed to carry over the 
unused portion of the quota into March. 
Manufacturers were warned, however, that March quotas 
will probably be cancelled. Manufacturers have been noti- 
fied by telegram of this modification of Supplementary 
General Limitation Order L-1-a. The action has been taken 
because the civilian production schedules of several truck 
manufacturers have been 
upset during the current 
month by military orders. 


x * * 
At press 


Henderson on Rubber 
WASHINGTON. — Price Chief 
Leon Henderson will be the first 
witness this week as the Sen- 
ate’s Truman committee starts 
public hearings on the rubber 
situation. Henderson will be 
quizzed on “the extent to which 
rubber will be made available 
for nonmilitary uses, and the 
steps which he will take to ap- 
portion it fairly.” 4 
s- *+ ¢ 
Tire Buy-Back Set 
WASHINGTON.—Designed to 
free dealers of tire stocks not 
moving under the rationing pro- 


gram, the Defense Supplies 
Corp. is set to buy up $75,000,000 
in tires from manufacturers and 
distributors, William L. Batt, 
WPB director of materials, an- 
nounced last week. Dealers may 
now sell back to manufacturers 
or distributors tires they now 
have in stock “at their cost price 
plus 10 percent for out-of-pocket 
expenses.” Manufacturers and 
distributors “are required to 
buy” such tires and to sell them 
to the DSC at cost. Manufac- 
turers also will be required to 
sell to the DSC their present in- 
ventories as well as the tires 
bought back from dealers. 


Chrysler’s Credit Line 


NEW YORK.—Chrysler Corp. 
has negotiated a revolving credit 
arrangement estimated by Dow, 
Jones & Co. to aggregate $100,- 
000,000 or more, over a five-year 
period, in which 175 commercial 
banks with which the company 
ordinarily does business will 
participate. It is the largest 
credit arrangement of its kind 
in recent years, and was ar- 
ranged to help the corporation 
handle a steadily increasing vol- 
ume of business under the war- 
production program. 





Truck Ration time Fri- 
Program Is day it ap- 
Near Issuance peared 
likely that 
the general rationing pro- 
gram for new trucks would 
be released over the week- 
end. Although there were 
no definite assurances on 
the week-end release, it 
was asserted that the pro- 
gram would be issued early 
this week, with rationing 
to start in about 10 days, 
or around March 10. 


ae ke 


LR Ce IPT Be LITE POY OO 


OS PGT ST Fe 


aa 


2—( 132) 
For 3 Months: 


AUTOMOTIVE NEWS, MARCH 2, 1942 


State Quotas Are Set 
In Car Rationing 


WASHINGTON. -— State and 
county quotas and reserves, under 
which 145,500 new 1942 passenger 
automobiles will be rationed to 
eligible buyers and exempt cate- 
gories during March, April and 
May, were issued last week by 
Price Administrator Leon Hender- 
son. 

Cars to be released over the 
three-month period, beginning 


March 2, aggregate 43 percent of | 7 


the 340,000 new passenger cars to 


ices and to provide for contin- 
gencies. 

The March 2-May 31 quotas and 
reserves by states are as follows: 


Arkansas 

California 

Colorado 

Connecticut 

Delaware 

piatrict of Columbia. . 


be released to essential users over | Idah 


the next 12 months under the 
rationing plan and 30 percent of 
the total supply of some 480,000 
new 1942 passenger automobiles in 
the hands of manufacturers, dis- 
tributors and dealers. The remain- 
ing cars are being held in “stock- 
pile’ for rationing in 1943 and 
after. 

The actual state and county 
quotas total 120,000 cars. However, 
an additional 25,000 vehicles are 
contained in state and national “re- 
serves” and there is a small number 
of cars to be released for sale in 
Alaska, Hawaii, Puerto Rico and 
the Virgin Islands. State reserves 
will enable state rationing admin- 
istrators, if necessary, to adjust 
county quotas to the needs of each 
community. The national reserve 
will permit any corresponding ad- 
justment of state quotas, provide 
replacements for essential pas- 
senger cars used by federal, state 
and local governments when these 
cars have been wrecked; have 
been driven over 100,000 miles; or 
are 1937 or earlier models. Another 
part of the national reserve has 
been established to cover fleet ex- 
pansion of eligible federal serv- 


Breech President, 
V. Bendix Named 


Bendix Chairman 


NEW YORK.—Ernest R. Breech 
was elected president of Bendix 
Aviation Corp. at a meeting of the 

board of directors 
here last week. 
He succeeds Vin- 
cent Bendix, who 
becomes chair- 
man of the board. 

Simultaneously, 
Breech announced 


E. R. Breech 


his resignation as 
vice - president of 
General Motors 
Corp. in charge 
of Household Ap- 
pliances and 
Aviation and also Vincent Bendix 
as a member of 


the Administration committee. 


Breech acceded to the request of 
the Bendix directors that he as- 
sume the presidency because of the 
tremendous obligations Bendix 
Aviation Corp. has assumed and 
will continue to assume in connec- 
tion with the war production pro- 
gram. 

Breech has been associated with 
Bendix Aviation as a director and 
member of the executive and fi- 
nance committees during the past 
four years. He has been chairman 
of the board of North American 
Aviation, Inc. 


Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missour 


New Hampshire 
New Jersey 

New Mexico 

New York City .. 
New York State.. 
North Carolina 
North Dakota 
Ohio 

Oklahoma 
Oregon 
Pennsylvania... 
Rhode Island .... 
South Carolina 
South Dakota 
Tennessee 


*Excluding city. 

Territorial quotas are: Hawaii, 
266; Alaska, 13; Puerto Rico, 90; 
Virgin Islands, 3; Panama Canal 
Zone, 52. 

In general, the county quotas 
were arrived at by using the 1941 
new car registrations as a guide. 
However, in many counties the ex- 
tent of local war and defense ac- 
tivity was an important determin- 
ing factor. This latter factor, as 
well as others, such as population, 
area and exposure to potential air 
or naval attack, played a part in 
setting up the state reserves. This 
accounts for the large reserve 
(1,632 cars) provided for California, 
which is a state of great distances 


with a long-exposed coast line. 
ses 


Car Rationing Control 


Broadened by WPB 


WASHINGTON. — To bring all 
types of station wagons under 
OPA control for rationing pur- 
poses, Amendment No. 1 to Supple- 
mentary Directive No. 1A has been 
issued by Donald M. Nelson, chair- 
man of the War Production Board. 
The amendment revises the defini- 
tion of “new passenger automo- 
biles” to include any 1942-model 
passenger automobile having a 
seating capacity of not more than 
10 persons. 

The Directive, as previously is- 
sued, covered only automobiles 
with a capacity up to eight per- 
sons. Ambulances, hearses and all 
other body types built upon stand- 
ard or lengthened passenger car 
chassis are now included, as well 
as station wagons and taxicabs 
which were previously specified. 


New Wage-Hour Chief 
DETROIT.—President Roosevelt 
last week nominated L. Metcalfe 
Walling, of Rhode Island, to be 
wage-hour administrator. 


Keep No-Strike Pledge, 
U.S. Tells Workers 


DETROIT.—While the UAW-CIO called on its members to observe 
the union's no-strike pledge, government officials in Washington 
last week demanded immediate resumption of work in an idle steel 


plant, wood mills and a shipyard. 


William H. Davis, chairman of the War Labor Board, pointing to 
labor’s recent no-strike pledge, declared that CIO welders at the 
Bethlehem Shipbuilding Co.’s Hoboken yard are failing in “their 
duty.” Dr. John R. Steelman, head of the U. S. Conciliation Service, 
asked continued work at the LaBelle Works of the Crucible Steel 


Co., Pittsburgh. 


Special-Purpose Cars 


To Be Listed by OPA 

WASHINGTON. — Automobile 
dealers and manufacturers were 
asked last week by Price Ad- 
ministrator Leon Henderson to 
furnish OPA with information 
regarding any passenger cars in 
the “stockpile” designed and 
equipped for special purposes 
which might make them of 
little value for military or ordi- 
nary civilian use. 

It is known that a number of 
these “special jobs” such as ve- 
hicles for police and fire depart- 
ments, funeral cars and auto- 
mobiles made to permit their 
operation by those with physi- 
cal disabilities, were caught by 
the government’s order requir- 
ing all passenger cars assembled 
on and after Jan. 16 to be re- 
served as a stockpile for ration- 
ing in 1943 and thereafter. 


Service: 
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Service Plan 


Offered by GMAC 


DETROIT.—Designed to bring 
more car owners into GM dealer 
service shops, a new open-account 


1 credit program is being offered by 


General Motors Acceptance Corp. 

Under the GMAC Credit Card 
Service, GMAC issues its credit 
card recommending the credit of 


> the card holder for purchasing 
66} gasoline, oil, lubrication, minor re- 


pairs, tire and battery service, ac- 
cessories (except radios) and other 
goods and services on open ac- 
count from any qualified GM deal- 
er desiring to make credit sales 
and displaying the GMAC Credit 
Card Service emblem. 

Upon application, subsequent in- 
vestigation and approval of GMAC, 


‘motorists will be sent a Service 


Card recommending them for open 
account credit. Card is not trans- 
ferable and new cards are issued 
periodically. Monthly accounts of 
$25—or larger if applied for by 
the dealer and approved — will be 
purchased and collected by GMAC. 
Statements are mailed on first of 
the month with payment due on or 
before the tenth; there’s no service 
or financing charge of any kind to 
the customer. 

Upon proper identification, the 
customer signs the GMAC-Dealer 
invoice for service purchased. Deal- 
er forwards invoice to GMAC each 
month and immediately receives 
his full sale price to the customer, 
less 5 percent discount for hand- 
ling. Minimum charge is 25 cents 
per customer per month. 

Because the Credit Car Service is 
limited to $25 per month in most 
cases, GMAC offers a broadened 
GMAC Budget Plan for major re- 
pairs and accessories. 


Cadillac Offers 


Service Plan 


DETROIT.—A program, designed 
to enable Cadillac owners to keep 
their cars in productive service for 
the duration of the war, is an- 
nounced by D. E. Ahrens, general 
sales manager of Cadillac. 

Known as the Cadillac Mileage 
Extension Plan, it is available 
through Cadillac dealers at a speci- 
fied price for 12,000 miles or one 
year. 

According to Ahrens, the plan 
calls for seven specific services, 10 
general inspections and two com- 
plete inspections during the life of 
the agreement. Services proviedd 
range from. battery’ inspection 
every 1,000 miles to removing and 
cleaning the oil pan and screen 
every 12,000 miles. Provisions for 
saving tires also are included. 

ss + & 


‘Priority-less’ Tires, 
Tubes Are Claimed 


ST. LOUIS.—C. E. Hamilton of 
suburban Kirkwood, has patents 
pending for manufacturing auto- 
mobile tires and tubes that can be 
made from material on which there 
is no priority. Tubes for experi- 
mental purposes already have been 
manufactured and are being tested 
in actual use. Hamilton said that 
negotiations are under way with 
tire manufacturers for production 
on a licensed basis. 


Dealers: 


DIGEST EDITION 


Buys Up Used Tires, 
Used Cars, Too 


SEATTLE.—While parts and 
service departments are a growing 
source of income for new-car deal- 
ers, the used-car department is as- 
suming greater importance as a 
potential profit-maker — providing 
stocks are on hand. 


S. L. Savidge, head of the firm 
bearing his name (Dodge-Plymouth 
distributors), said his company is 
buying about 25 good used cars 
monthly, but that inventory is 
gradually sinking, because sales 
exceed ability to build a stockpile. 


“We look at the rubber first of 
all,” he declared. “Then if we can 
figure a gross profit of 20 percent, 
we buy for cash. Even through the 
usually slow months of January 
and February, when used cars are 
not in very great demand, our 
stocks gradually declined. At this 
rate, by July we will be sold out.” 


However, there is a source of 
supply from Army draftees, who 
often have a car to sell. Generally 
they try to sell direct, as can be 
seen in the classified columns of 
the newspapers. If this fails, at 
the 11th hour, they rush to a dealer 
and then are in a hurry to dispose 
of the car, for cash, preferably. 
This will help hold up the used car 
departments for an indefinite 
time, but generally considered 
limited by most dealers, both as to 
quantity and period. 

Savidge, looking to the future, 
advises dealers to stock up with 
good used tires. He himself has 


Advertising 


Pedrick’s New Style 


Starting in the March issues of 
leading trade magazines, advertise- 
ments on Pedrick piston rings oc- 
cupy 1% pages each. Almost a full 
page of this is given over to pic- 
ture photograph of dramatic, cur- 
rent or news interest. The Pedrick 
story itself is brief and to the 
point—no more than about 130 
words. 

* * & 
Auto-Lite’s Campaign 

Paul Webb’s Mountain Boys will 
be featured in Electric Auto-Lite 
Co.’s 1942 ads. First ads, in color, 
will appear in the March and later 
issues of Esquire, Saturday Eve- 
ning Post, Collier’s, Time, Look, 
Liberty, Popular Mechanics and 
Popular Science. Eighteen state 
and sectional farm publications will 
also carry the campaign. 


Ordnance & Aircraft News: 


2 
just purchased 1,000 used tires, of 
the popular 6.00x 16 size. 

“I think it very important that 
every dealer protect his contracts 
in this manner. This will also pro- 
tect the car owner by assuring him 
longer use of his car, regardless of 
the rubber shortage,” Savidge 


points out. 
* * 


Associations Helping 


Dealers to Liquidate 

DETROIT.—To protect legiti- 
mate dealers, many local dealer 
associations are acting as clearing 
houses for liquidating the new-car 
stocks of those dealers going out 
of business. 

Members of the associations, who 
decide to close up shop, are being 
urged to sell their inventories to 
other members of the association 
who are planning to stay for the 
duration. In this way, it is felt, the 
liquidated cars will be kept out of 
illegitimate hands and the market 
kept stable. 


* * * 


Weil Elected Head 


Of Baltimore Dealers 

BALTIMORE—Following officers 
and directors have been elected by 
the Automobile Trade Assn. of 
Maryland: 

Henry A. Weil, president; H. D. 
Shipley, vice-president; Louis W. 
Kiefer, secretary-treasurer; Direc- 
tors: Robert R. Fleigh, Sidney S. 
Zell, A. H. Bishop, C. Markland 
Kelly, R. Bruce Livie, Foster W. 
Talbott. Roydon Ricks replaces V. 


|'C. Mahony as manager. 


Sadler Heads Ark. Dealers 
LITTLE ROCK.—W. H. Sadler 
has been reelected president of 
Arkansas Automobile Dealers Assn. 
Other officers are: W. L. Lewis, 
reelected secretary-manager; C. B. 
Randall, Fort Smith, executive 
vice-president, and Hardin Bale, 
treasurer. 
* ¢ & 
Oil Cans Till Apr. 30 
WASHINGTON. — Lithographed 
motor oil cans, which were com- 
pletely manufactured on or before 
Feb. 11, may be sold and delivered 
to canners until Apr. 30, according 
to the Division of Industry Opera- 
tions of the War Production Board. 
* ¢ #@ 


Tenn. Dealers Meet Mar. 16 
NASHVILLE. — Annua!- meeting 
of the Tennessee Automobile Deal- 
ers Assn. has been definitely set 
for March 16 in Nashville. 


Fisher Body Streamlines 
War-Production Setup 


DETROIT. — Extensive reorgani- 
zation of Fisher Body to stream- 
line production of war goods was 
announced last week by E. F. 
Fisher, general manager. 

At the same time he disclosed 
that Fisher Body has begun work 
on several new armament jobs. 
These include two artillery car- 
riage projects for highpower anti- 
aircraft weapons, a machine tool 


job, an augmented naval ordnance | 
|; son as general manager, will be 


engine parts program, a new air- 
plane parts job, and many other 
of miscellaneous types. This work 


is in addition to the extensive | 


Fisher bomber and tank jobs. 


Fisher announced that Defense 
Projects Sections have been cre- 
ated within Fisher Body, with 
each section to be solely respon- 
sible for specific types of work. 

A. J. Fisher has been named di- 
rector of the Aircraft section. Del 
S. Harder, general factory man- 
ager of Fisher Body fabricating 
plants, has been named director of 
the Tank section with G. H. Kublin 


as chief engineer. G. S. Cashdollar, | 


manager of a Stamping division, 


was named director of one Artillery | 
Carriage section; F. B. Harrington | 


was named assistant to Cashdollar, 
with Bert Cotter as chief engineer. 
The other Artillery Carriage sec- 





tion will be headed by E. R. Leeder, 
formerly resident manager of the 
Pontiac Fisher plant, with H. D. 
Burnside as assistant and Albert 
Haberer as chief engineer. The 
Ordnance Specialties and Machine 
section will be under direction of 
J. J. Wallbillich, assistant general 
factory manager of fabricating 
plants. The Ternstedt Manufactur- 
ing division, as in the past Tern- 
stedt operations, with J. E. Jack- 


under supervision of Fisher Body. 

Fisher, as general manager of 
Fisher Body and vice-president of 
General Motors, will direct all 
these activities with T. P. Archer 


as assistant general manager. 
x = + 


We'll Attain Plane Goal, 
Knudsen Asserts 


HARTFORD, Conn.—Lt. Gen. © 


William S. Knudsen, chief of Army 
production, said last week that 
America would produce 60,000 
planes in 1942, fulfilling President 
Roosevelt’s aircraft production goal 
for this year. 

Of these 60,000 planes, Knudsen 
said, 45,000 would be fighters and 


| 15,000 trainers as the President re- 


quested. 





